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HOW MUCH 1S THAT
THE WINDOW? [

if vou think art-buying is only for wealthy insiders,
read on. Twin Cities gallery owners say the art trade
here is mostly at a more affordable level.

Flatiand Gallery
owner Robyne
Robinson worked
with painter Greg
Dickerson to keep
the prices down
for his colorful
abstractions. “I'm
never going to
recoup what i put
Into it, but it's great
that someone
wants something
you've created,”
Dickerson sald.

Phiotographs by Tom
Sweeney/Star Tribune
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By Mary Abbe
Star Tribune Staff Writer

“riginal art isassumed to be a
plaything of the rich, but it is
available at Twin Cities art galleries
at prices accessible to more than
the trust-fund set. The range of art
—and art prices — is as varied as houses
on the Twin Cities real-estate market, but
without the million-dollar mansions at
the top end, art dealers say.

“No one here is dealing with $1 million
or $2 million paintings on a daily basis.
It's never happened here and most likely
never will,” said Minneapolis art dealer
Martin Weinstein, who shows many
nationally known artists, primarily pho-
tographers, at his namesake galleryin a

former grocery store in south Minneapolis.

Twin Cities collectors are buying multi-
million-dollar art, but Weinstein and oth-
ers said that such sales generally take place
in New York, London and other major art
markets. The bread-and-butter art sales in
the Twin Cities are much more modest.

“We don't have that much work to com-
pare in the $200,000 range, but ifyou're
looking for art in the $2,000 to $10,000
range we have fabulous pieces flowing out
of these galleries all the time," said veteran
dealer Sally Johnson, who has been selling
Midwestern landscapes, abstractions and
figurative art for more than 25 years as di-
rector of Groveland Gallery in Minneapolis.

Those prices are for top-quality paint-
ings, drawings or sculpture, generally by

dwestern artists, some of whom have
work in museum collections here and

Michael Caine fought for “The Quiet American,”
and the effort pald off. in Varlety FreeTime
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Greg Dickerson'’s paintings, above,
exemplify the mission of Robyne
Robinson’s Flatland Gallery, which
alms to showcase less expensive
work by emerging artists. Robinson,
a KMSP-TV news anchor, said she

gets lots of first-time buyers at the
Minneapolls shaop.

These 7-by-7-inch paintings cost
$95 each; they have sold well during
the current show, which continues

through Thursday.

elsewhere. Limited-edition photos or
prints might be priced substanually lower.
(Or higher, depending on the artist's age,
reputation, track record and other
business factors.)

Minneapolis art dealer Robyne Robin-
son aims for even lower prices. At Flatland
Gallery, hei sunny liath tle m onE.
Hennepin Avenue, she o prices
for one-of-a-kind paintings, and
sculpture well below $1,000 — in
the $100-to-$500 m:ge The KMSP-TV
Channel 9 anchor, who tends the gallery
herself before and after ber on-air stints,
shows mostly young Twin Cities artists
who are launchi ir careers.

“Lots of first-time buyers come here,”
Robinson said. “The great feeling for me is
seeing the joy on people’s faces when they
realize they can not only appreciate the art
but also buy it, Everybody wants to be
welcome at the table, you know?”

Johnson tries to account for the big
financial picture when she sets prices.
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| slide files and documentation

| of the artisis carcers; meet
with potential buyers; stage
opening receptions with food
and wine, arrange shows al gal

leries elsewhere in the country;

pay for return shipping and
sometimes for installing the
arn.
Arusts have (o siretch theur
50 percent to cover living and
professional expenses, and
must lake many thin
count when pricing their work
"The artists may make 40
paintungs a year, but theycan'l
expect to sell all of them, so
they have to buiid their costs
into the equation,” Johnson

the artist when we Lry (o ligure
10 make it work.”
Warking with yuunﬁilmﬂi
puses special pricing ¢
lenges, all the dealers said
“The philosophy | hold is
that when an arust is just get-
ting stanted. the last thing you
wanl 10 do is price something
(0o

L

whose namesake
Minneapols w dis-
trict is a showplace for quirky
Midwestern surrealism, folk-
infused sculpture, and land-

scape photos by international

ly known Minneapolis artist
Lynn Geecsaman.

When Barry began showing

Geesaman's in 1981,

shic was 8 novice with no exhi-
bitiun recoed. Geesaman's star

has soared as her clegant k-

ages of formal European and
Amernican gardens have gar-

into ac-

said. "Sousa pammshir wilh
|

out what we each need in order

high, because il drives peu

| ple away.” said Thomas Barry,
in the

he “really liked Greg's
use of color™ and for

the reasonable price.

nered spots in pnivate and mu-
seumn collections from Walker
Art Center to the Bibliothéque
National in Pans. She exhibits
regularly throughout the coun-
try, and a book of her black-
and-white prints, “Poetics of
Place,” was published in 1938.
A second book, leaturing her
color work, will appear next
fall.

“When we introduced
Lynn'sart in 1981, the prints
were $200 cach.” Barry said. A
siinilar-sized piece now would
be $1.500 to $1 800, which is
still pretty rcasonable consid-
ering what she has done with
her career.”

Geesaman credits Barry for
much ol her success.

*Ton Is the only rep | ve
ever had,” Gecsaman said, de-
scribing him as "a buller” be-
tween hersell and buyers. "Ev-

hing goes through him.
wWithout him it is not clear that

| would ever have sold any-
thing.~

Rules of the gallery game

For artists, a varicty of ex-
{::cutinm and needs come
to play when setting prices. If
they have income from other
jobs — tcaching and construc-

tion work are popular auxiliary
carects — (he pressure to de-

Deciding on price isn't easy

Hlighly trained and oflen
burdened with educational
loans, young artists, especially,
ofien {eel economic and psy-
chological pressure to hoost
prices. And virtually all of them
want (o quit their "day jobs” in
{avor of the studio.

Setting prices is “the most
difficult lﬁing 1 do here,” said
Wanda Flechsig, who shows a
mix of young and seasoned art-
ists at Circa, her 13-year-old
gallery near Loring Park in
Minneapalis. She specializes in
sensitive, nature-inspired ab-
stractions and contemporary
designs that range from wall-
slmj paintings to table-top
sculpture.

When traveling, Flechsig
constantly compares the quali
ty and price of Twin Cities art
with L she encounters clse-
where. Some of her artists also
show in Santa Fe, N.M., "where
prices tend (o be higher,” she
said, a [act that inust be taken
into consideration when set-
ting local prices. Others may
have informal or contractual
ties 10 a “primary dealer” eise-
whete in the country who rec-
onunends a price range and
may expect io be paid a per-
centage of each sale. -

"Souwe artists price by the
inch or by the foot,” Flechsig
said. “If | have a 24-Inch-by- 36
inch piece as appused to a 60-
inch-by-72-inch painting. the
smaller obviously cosis less be-
cause there's less time and ma-
terial in L™ |

Artists’ ages, experience and

Gi oveland Gallery
in Minneapola,
Db Ol @
ceanvas by artist
Michael Karehan,
in the Twin Cities,

"N you're looking
for art in the
$2.000ta
$10,000 range,
wa have {abulous
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First solo show in Minneapolis

When Kobinson and painter
Greg Dickerson began plnn-
ning for his current show at
Flatland, which runs through
Thursday, they had to do a lit-
tle negotiating to pull his prices
down into her under-$1,000
ballpark. He'd had some suc-
cess previously showing in Los
Angeles, and for the past two
years had sold his colorful ab-
stractions out of his studio in
St. Paul’s Lowertown neighbor-
hood during the arca’s semian-
nual Art Crawl.

Dickerson, 29, liked the idea
of having his flirst Minneapolis
sulo show at Robinson’s gal-
lery, but worried about the
economic viability of splitting
his sales 50-50 with her.

“In New York City a 20-
inch-by-20-inch painting
would be $1.500 1o $2.200,
and here they're going for
$425,” Dickerson said. "Hutu's
a lose-win scenario. [ in never

ing to recoup what | put into
it, but it’s great that someone
wants something that you ve
created.” :

i wee plonmed with his i
e was wil at-
laind show because Robinson
not only sold nine of his paimnt-
ings, but hrought a lot of new
peaple in ta see his work and
arra a show fot him in
Cleveland, his homctown.

Buyer Mark Westman was
pleased, 1o. An architect
whose oflice in the forimer
Grain Belt Brewery s not far
{rom Flatland, Westinan con- .
siders himsell an art collectos
“on a modest scale.” He volun-
tcers as & tour guide st Walker
Art Center and, with his part-

net, has art at the Min-

neapolis ge of Art and De-
sign s annual faculty-studdént

sales and other offbeat venues.

some of Dickerson’s
work at Fladand, he boughi it
because “l really liked Greg's

use of color” and becausc he .

could afford it. -

. is muaking an efl
10 introduce younget asiists
and make thein accessibic (o
those of us who arent affluent.
but like the work and would
like 10 have somce of ™ West
mar said.

— Mary Abbe Liad
makbhe®siartiribune com.
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